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■ Cholamandalam Investment and Finance Company: CIFC’s Q4FY26 

earnings were ahead of our estimates, driven by NIM reflation, strong other 

income, and uptick in disbursements. Disbursements growth (+25% YoY) was 

driven by vehicle (+26% YoY) and new businesses (+58% YoY).  Asset quality 

improved sequentially, with reducing delinquencies and credit costs (+1.6%) 

likely to improve further in FY27. CIFC remains a robust franchise with RoE 

of ~19-20% and AUM growth of ~20-23% over the medium term. However, 

global uncertainties could provide a downside risk to our estimates, 

particularly on vehicle finance portfolio (+53.3% of AUM). To that extent, 

current valuations (3.6x Mar-28 ABVPS) provide limited margin of safety. We 

revise our FY27E/FY28E earnings estimates due to higher other income and 

marginally lower credit costs and maintain ADD with a revised RI-based TP 

of INR 1,810 (implying 3.9x Mar-28 ABVPS). 

■ Ambuja Cement: We maintain BUY with an unchanged TP of INR 580/share 

(15.5x its consolidated FY28E EBITDA). In Q4FY26, ACEM reported +8/-1% 

total/LTL volume growth. Unit EBITDA remained flattish QoQ at INR 

728/MT amid subdued pricing gain and elevated opex. Given the sharp opex 

underperformance in H2FY26, ACEM leadership has taken a call to slow 

down its expansion drive and increase focus on opex reduction (new target 

INR 500/MT reduction over FY26-28E) and sales channel beef-up. Thus, it also 

guided for 8% YoY volume growth and lowered the capex guidance for FY27. 

Factoring in near-term cost volatility, we have lowered FY27/28E EBITDA 

estimates by 8/2% respectively. However, the impact of the same on valuation 

is offset by slower capex outgo. 

■ Aditya Birla Capital: ABCAP reported strong AUM growth in the flagship 

NBFC business, with steady performance across most subsidiaries. 

ABSLAMC’s equity AUM grew by +17% YoY with improving SIP 

contribution, although sustainability remains key. ABSLI’s VNB margin 

improved by 260bps YoY, driven by a favorable product mix, although 

profitability was relatively subdued (RoEV at 13.2%). ABHI sustained its 

growth momentum, with limited visibility of breakeven in profitability. 

ABHFL reported strong AUM growth (+53% YoY), with further high growth 

aspirations post the equity infusion. We revise our earnings estimates across 

businesses and maintain ADD with a revised SOTP-based TP of INR 365 

(standalone entity at 2x Mar-28 ABVPS; ABSLI at 1.5x Mar-28 IEV; ABHFL at 

1.7x Mar-28 ABVPS). 

■ Godrej Properties: Godrej Properties Ltd (GPL) reported presales of INR 

101.6bn (+20.7/flat YoY/QoQ), with a booking area of 7.3msf (-2.9%/+13.5% 

YoY/QoQ). GPL delivered 7.4/12.1msf of projects in Q4FY26/FY26. GPL 

added 18 new projects with a GDV of INR 421bn in FY26 (achieving >2x of 

targeted guidance for FY26). GPL has laid out a presales target of INR 390bn 

(15% YoY) for FY27, backed by a strong launch pipeline worth over INR 

480bn. Management highlighted that AI-driven demand concerns may be 

overdone, citing GCC strength, and attributed NCR's FY26 dip entirely to 

launch slippages, expressing confidence in a recovery to above INR 100bn in 

FY27; pricing was characterised as rational across markets. With a strong 

balance sheet, prudent capital discipline, and no near-term equity dilution 

planned, GPL intends to deliver 20% RoE from FY28, led by strong execution, 
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rising share of better margins projects moving into revenue recognition and 

margin accretion from premium launches. Construction cost inflation of 5-6% 

is seen as manageable via modest price hikes and forward contracts, with 

construction spending expected to sustain double-digit growth. Given robust 

presales outperformance, new launches, and stable underlying demand, we 

believe that GPL has all triggers in place for a rerating. We maintain BUY with 

an increased TP of INR 2,194/sh (building in NAV growth premium of 15% as 

accelerating monetization, rising FCF visibility, and a clear path to 20% RoE 

by FY28 warrant a structural rerating). 

■ Ather Energy: While the current volume inflection is being led by dealership 

expansion, the next inflection from FY28 will be led by portfolio expansion 

via its upcoming low-cost EL platform, which will also add more affordable 

models to the portfolio and help expand the addressable market. However, 

there is likely to be some pressure on the gross margin over the next couple 

of quarters, given the uncertain geopolitical situation. Having said that, it 

continues to impress with its capability to enhance its products via R&D, scale 

volumes, and increase market share along with margin improvement (that 

too without PLI). We value the company at 6.0x EV/sales for a TP of INR1,058; 

maintain BUY. It continues to be our top pick. 

■ CDSL: CDSL reported a weak quarter, with revenue declining 13.6% QoQ, 

below estimates, and PAT at INR 0.80bn versus INR 1.18bn expected, driven 

by a sharp 71.2% sequential fall in IPO/corporate action revenue and a 1.7% 

QoQ dip in transaction revenue. EBITDA margin contracted to 44.4%, from 

52.9% in Q3 due to operating deleverage and elevated technology spends, 

which rose 41% YoY in Q4 and have grown at a 52% CAGR over the past five 

years to support infrastructure upgrades (cyber security, disaster recovery 

etc.), regulatory compliance, and future capacity. Demat account additions 

were broadly stable at 7.4mn in Q4 (vs 7.6mn last quarter), with CDSL 

retaining leadership at 80.2% market share and 86% incremental share. CDSL 

growth will be supported by growth in annuity revenue, e-voting, e-CAS 

alongside an expected recovery in transactions revenue. The annual issuer 

charges (annuity revenue) will witness reset in Q1FY27E, with ~20-25% YoY 

growth in the number of folios. We cut our revenue estimates by ~5% for 

FY27E/FY28E to reflect weaker IPO/corporate action revenue and slower 

market-linked growth and reduce EPS by ~7-8% due to higher technology 

investments, though we still expect revenue/EPS CAGRs of 16%/19% over 

FY26–28E. We maintain ADD with a TP of INR 1,300, valuing the stock at 42x 

Mar’28E EPS, with CDSL currently trading at 48x/40x FY27/28E EPS. 
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Cholamandalam Investment and Finance Company 

A good quarter 

CIFC’s Q4FY26 earnings were ahead of our estimates, driven by NIM reflation, 

strong other income, and uptick in disbursements. Disbursements growth 

(+25% YoY) was driven by vehicle (+26% YoY) and new businesses (+58% YoY).   

Asset quality improved sequentially, with reducing delinquencies and credit 

costs (+1.6%) likely to improve further in FY27. CIFC remains a robust franchise 

with RoE of ~19-20% and AUM growth of ~20-23% over the medium term. 

However, global uncertainties could provide a downside risk to our estimates, 

particularly on vehicle finance portfolio (+53.3% of AUM). To that extent, 

current valuations (3.6x Mar-28 ABVPS) provide limited margin of safety. We 

revise our FY27E/FY28E earnings estimates due to higher other income and 

marginally lower credit costs and maintain ADD with a revised RI-based TP of 

INR 1,810 (implying 3.9x Mar-28 ABVPS). 

▪ NIM reflation, other income drives strong PPoP growth: NIMs (reported) 

improved by 40bps QoQ to 8.4%, driven by lower cost of funds (10bps QoQ) 

and reflation in yields (+30bps QoQ), and are expected to remain steady in 

FY27, driven by higher yield from new businesses, as per management. Other 

income grew by +33% YoY, led by fee income (distribution income, etc.) and 

assignment income (+22% YoY). Opex ratios remained elevated (3.3% of 

AUM) due to increasing distribution and CGTMSE-related expenses. 

▪ Asset quality improves; headwinds ahead: GS-III/NS-III improved QoQ to 

3.0%/1.6% (Q3FY26: 3.4%/2%), with GS-II at 2.5% (Q3FY26: 2.9%), driving 

lower credit costs of 1.6% (Q3FY26: 1.8%; Q4FY25: 1.4%). Credit costs 

improved sequentially in vehicle (1.6%) and CSEL portfolio (5.2%) driven by 

seasonally strong quarter and reducing share of fintech partnerships 

respectively. While credit costs are likely to improve marginally in FY27, fuel 

prices, and vehicle demand amidst global uncertainties remain a key 

headwind in FY27. 

▪ Robust diversified franchise; limited margin of safety: CIFC has become a 

leading robust diversified NBFC with new business segments – SME, SBPL, 

and CSEL scaling up well gradually with portfolio seasoning and 

approaching steady state profitability. We expect an uptick in loan growth 

(~22% AUM CAGR) during FY26-FY28E, along with strong profitability. 

However, current valuations (3.6x Mar-28 ABVPS) limit any meaningful 

margin of safety.  

Financial summary  
Y/E Mar (INR bn) Q4FY26 Q4FY25 YoY (%) Q3FY26 QoQ (%) FY26 FY27E FY28E 

NII 38.6 30.6 26.2 35.8 7.7 140.0 170.0 207.3 

PPOP 29.8 23.3 28.0 26.4 12.9 105.0 123.8 151.5 

PAT 16.4 12.7 29.5 12.9 27.4 52.2 63.3 78.2 

EPS (INR) 19.2 15.0 27.9 15.2 26.3 61.2 73.9 91.3 

ROAE (%)       19.3 18.7 19.1 

ROAA (%)      2.3 2.4 2.4 

ABVPS (INR)      314.8 384.6 460.7 

P/ABV (x)      5.2 4.3 3.6 

P/E (x)      26.8 22.2 18.0 

Change in estimates  

INR bn  
FY27E FY28E 

Old New Chg Old New Chg 

AUM 2,734 2,732 -0.1% 3,348 3,349 0.0% 

NIM (%) 6.4  6.4   -4 bps  6.5  6.4   -4 bps  

NII 169.2  170.0  0.5% 207.6  207.3  -0.2% 

PPOP 121.2  123.8  2.1% 149.9  151.5  1.1% 

PAT 61.3  63.3  3.3% 76.5  78.2  2.2% 

ABVPS (INR) 382 385 0.6% 459 461 0.4% 

Source: Company, HSIE Research   

ADD 

CMP (as on 4 May 2026) INR 1,640 

Target Price INR 1,810 

NIFTY 24,119 

 

KEY 

CHANGES 
OLD NEW 

Rating ADD ADD 

Price Target INR 1,777 INR 1,810 

EPS % 
FY27E FY28E 

3.1% 2.0% 

 

KEY STOCK DATA 

Bloomberg code CIFC IN 

No. of Shares (mn) 852 

MCap (INR bn) / ($ mn) 1,397/14,696 

6m avg traded value (INR mn) 3,114 

52 Week high / low            INR 1,832/1,299  

 

STOCK PERFORMANCE (%) 

 3M 6M 12M 

Absolute (%) (5.7) (6.1) 10.2 

Relative (%) 2.1 1.3 14.2 

 

SHAREHOLDING PATTERN (%) 

 Dec-25 Mar-26 

Promoters 49.7 49.3 

FIs & Local MFs 17.6 19.9 

FPIs 26.6 24.9 

Public & Others 6.2 6.0 

Pledged Shares 0.0 0.0 

Source: BSE   

Pledged shares as % of total shares 
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Ambuja Cement 

Focus shifts to opex reduction as margin is hit 

We maintain BUY with an unchanged TP of INR 580/share (15.5x its 

consolidated FY28E EBITDA). In Q4FY26, ACEM reported +8/-1% total/LTL 

volume growth. Unit EBITDA remained flattish QoQ at INR 728/MT amid 

subdued pricing gain and elevated opex. Given the sharp opex 

underperformance in H2FY26, ACEM leadership has taken a call to slow down 

its expansion drive and increase focus on opex reduction (new target INR 

500/MT reduction over FY26-28E) and sales channel beef-up. Thus, it also 

guided for 8% YoY volume growth and lowered the capex guidance for FY27. 

Factoring in near-term cost volatility, we have lowered FY27/28E EBITDA 

estimates by 8/2% respectively. However, the impact of the same on valuation 

is offset by slower capex outgo.  

▪ Q4FY26 consolidated performance: Consolidated cement volume rose 8% 

YoY; LTL volume (ex-Orient) fell 1% YoY. Blended NSR stood flat QoQ. The 

share of trade sales increased to 74% vs 67/73% QoQ/YoY. The share of 

premium sales rose to 36% vs 35/29% QoQ/YoY. Blended opex remained flat 

QoQ as the fall in input costs got offset by higher freight cost and elevated 

other expenses. Thus, unit EBITDA remained weak and flattish at INR 

728/MT. 

▪ FY26 performance: Total volume rose 15% YoY, of which LTL growth stood 

at 5% YoY. Blended NSR rose 3% YoY, which drove 11% rise in unit EBITDA 

to INR 872/MT, as opex rose 2% YoY. Thus, EBITDA rose 27% YoY to INR 

65.2bn. However, increase in non-core working capital pulled down OCF to 

INR 54bn and ACEM spent INR 125bn toward organic expansion and Orient   

acquisition. Thus, net cash reduced to INR 9bn vs INR 95bn YoY. 

▪ Outlook and view: ACEM guided that it will slow down on upcoming 

expansion and increase focus on opex reduction and channel beefing to 

bolster margin, which has been hit hard in H2FY26. It will add 10mn MT 

capacity and spend ~INR 65bn in capex in FY28E. It also guided to deliver 

~8% YoY volume growth in FY27E and its target to reduce opex by ~INR 

250/MT each in FY27/28E to INR 4,000/MT. Factoring in subdued Q4 

performance and cautious FY27 outlook, we lower our FY27/28E EBITDA 

estimates by 8/2% respectively. For FY26-28E, we model a 9% volume CAGR 

and a rebound in unit EBITDA to INR 1,160/MT in FY28E vs INR 872/MT in 

FY26. As we have also lowered capex numbers, our target price remains 

unchanged. 

Consolidated financial summary 
YE Mar  

(INR bn) 

Q4 

FY26 

Q4 

FY25 

YoY 

(%) 

Q3 

FY26 

QoQ 

(%) 
FY24 FY25 FY26P FY27E FY28E 

Sales (mn MT) 20.10 18.66 7.7 18.94 6.1 59.20 65.22 74.72 80.69 89.57 

NSR (INR/MT) 5,431 5,349 1.5 5,426 0.1 5,601 5,246 5,441 5,659 5,716 

EBITDA(INR/MT) 728 1,001 (27.2) 714 1.9 1,081 789 872 949 1,160 

Net Sales 109.15 99.81 9.4 102.77 6.2 331.60 342.18 406.56 456.64 511.94 

EBITDA 14.64 18.68 (21.6) 13.53 8.2 63.99 51.44 65.16 76.61 103.89 

APAT 21.20 8.64 145.4 1.49 1,327.1 31.48 23.98 33.11 25.85 42.93 

AEPS (INR) 8.6 3.5 144.6 0.6 1,327.1 14.3 9.7 13.4 9.2 15.3 

EV/EBITDA (x)      21.8 28.8 25.3 16.4 12.2 

EV/MT (INR bn)      17.84 16.36 15.19 10.57 9.45 

P/E (x)      43.1 56.6 41.0 48.4 29.1 

RoE (%)      7.0 4.2 4.9 3.5 5.7 

Source: Company, HSIE Research 

  

BUY 

CMP (as on 04 May 2026) INR 445 

Target Price    INR 580 

NIFTY 24,119 

 

KEY 

CHANGES 
OLD NEW 

Rating BUY BUY 

Price Target INR 580 INR   580 

EBITDA 

revision % 

FY27E FY28E 

(8.0)          (1.7) 

 

KEY STOCK DATA 

Bloomberg code ACEM IN 

No. of Shares (mn) 2,472 

MCap (INR bn) / ($ mn) 1,101/11,575 

6m avg traded value (INR mn) 1,207 

52 Week high / low            INR 625/394 

 

STOCK PERFORMANCE (%) 

 3M 6M 12M 

Absolute (%) (17.1) (21.5) (16.2) 

Relative (%) (9.3) (14.1) (12.2) 

 

SHAREHOLDING PATTERN (%) 

 Dec-25 Mar-26 

Promoters 67.68 67.68 

FIs & Local MFs 19.64 19.86 

FPIs 5.80 5.87 

Public & Others 6.88 6.59 

Pledged Shares - - 

Source : BSE   

Pledged shares as % of total shares 
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Aditya Birla Capital 

Steady performance; limited margin of safety 

ABCAP reported strong AUM growth in the flagship NBFC business, with steady 

performance across most subsidiaries. ABSLAMC’s equity AUM grew by +17% YoY 

with improving SIP contribution, although sustainability remains key. ABSLI’s 

VNB margin improved by 260bps YoY, driven by a favorable product mix, although 

profitability was relatively subdued (RoEV at 13.2%). ABHI sustained its growth 

momentum, with limited visibility of breakeven in profitability. ABHFL reported 

strong AUM growth (+53% YoY), with further high growth aspirations post the 

equity infusion. We revise our earnings estimates across businesses and maintain 

ADD with a revised SOTP-based TP of INR 365 (standalone entity at 2x Mar-28 

ABVPS; ABSLI at 1.5x Mar-28 IEV; ABHFL at 1.7x Mar-28 ABVPS). 

▪ Flagship NBFC — strong growth; steady profitability: ABCAP’s AUM growth 

improved to 26.6% YoY, driven by strong disbursements growth (+28% YoY), led 

by personal & consumer and unsecured segments. NIMs moderated marginally 

by 5bps QoQ to 6.1% due to lower yields. Asset quality improved QoQ with GS-

II/GS-III at 1.1%/1.33% (Q3FY26: 1.29%/1.51%) and credit costs at 1%. Core 

profitability remained steady with RoA at 2.31%.  

▪ HFC business — equity infusion to drive next leg of growth: ABHFL reported 

strong AUM/disbursements growth of 53%/37% YoY, driven by all segments. 

Operating efficiency continued to improve with opex to AUM at 2% vs. 2.6% in 

Q4FY25 and 2.1% in Q3FY26 and C/I at 46%, driving RoA/RoE of 1.9%/14.6%. 

With equity infusion by Advent International in Apr-26, ABHFL is poised for 

sustained strong growth during FY27-FY28E.  

▪ Life insurance — improving performance: ABSLI’s VNB margin improved 

significantly YoY (+260bps) to 20.6% for FY26 due to a shift in the product mix 

toward non-ULIPs (share of ULIPs down by 200bps YoY). Proprietary channel 

growth slowed down significantly to 3% in FY26, indicating strong focus on a 

balanced product mix.  

▪ ABSLAMC – improving flows; ABHI – high growth, muted profitability: 

ABSLAMC reported -4% decline in core sequential revenue driven by decline in 

equity markets and continued to lose market share, however ABSLAMC 

witnessed healthy uptick in SIP flows in Q4 although sustainability remains the 

key. ABHI continued the growth momentum in FY26 (GWP growth of 39% YoY), 

gaining market share (13.7% among SAHI’s). Profitability improved in FY26 with 

COR at 103% (FY25: 105%).  

Financial summary (Standalone) 
Y/E Mar (INR bn) Q4FY26 Q4FY25 YoY (%) Q3FY26 QoQ (%) FY26 FY27E FY28E 

NII 18.9 15.3 23.4 17.9 5.4 70.4 85.2 103.6 

PPOP 14.1 12.3 14.7 14.1 (0.1) 57.4 72.6 87.1 

PAT 7.8 6.5 18.9 7.4 5.0 31.1 39.2 47.3 

EPS (INR) 2.9 2.5 18.1 2.8 5.0 11.9 15.0 18.1 

ROAE (%)       11.5% 12.8% 13.6% 

ROAA (%)      2.0% 2.1% 2.1% 

ABVPS (INR)      80.3 93.3 108.2 

P/ABV (x)      2.4 2.1 1.8 

P/E (x)      17.8 14.2 11.6 

Change in estimates  

INR bn  
FY27E FY28E 

Old New Chg Old New Chg 

AUM 1,898 1,948 2.7% 2,291 2,353 2.7% 

NIM (%) 4.6 4.6 -3 bps 4.6 4.6 -4 bps 

NII 85.3 85.2 -0.1% 103.5 103.6 0.1% 

PPOP 70.6 72.6 2.9% 84.7 87.1 2.8% 

PAT 37.7 39.2 4.0% 45.8 47.3 3.4% 

ABVPS (INR) 90 93 3.3% 105 108 2.7% 

Source: Company, HSIE Research 

ADD 

CMP (as on 04 May 2026) INR 346 

Target Price INR 365 

NIFTY 24,119 

 

KEY 

CHANGES 
OLD NEW 

Rating ADD ADD 

Price Target INR356 INR365 

EPS % 
FY27E FY28E 

3.5% 2.9% 

 

KEY STOCK DATA 

Bloomberg code ABCAP IN 

No. of Shares (mn) 2,621 

MCap (INR bn) / ($ mn) 906/9,531 

6m avg traded value (INR mn) 2,024 

52 Week high / low            INR 369/186 

 

STOCK PERFORMANCE (%) 

 3M 6M 12M 

Absolute (%) (0.2) 4.3 74.6 

Relative (%) 7.6 11.8 78.6 

 

SHAREHOLDING PATTERN (%) 

 Dec-25 Mar-26 

Promoters 68.6 68.5 

FIs & Local MFs 14.7 13.8 

FPIs 5.8 7.7 

Public & Others 10.9 10.0 

Pledged Shares 0.0 0.0 

Source: BSE   

Pledged shares as % of total shares 
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Godrej Properties 
The inflection story gets clearer 

Godrej Properties Ltd (GPL) reported presales of INR 101.6bn (+20.7/flat 

YoY/QoQ), with a booking area of 7.3msf (-2.9%/+13.5% YoY/QoQ). GPL 

delivered 7.4/12.1msf of projects in Q4FY26/FY26. GPL added 18 new projects 

with a GDV of INR 421bn in FY26 (achieving >2x of targeted guidance for FY26). 

GPL has laid out a presales target of INR 390bn (15% YoY) for FY27, backed by 

a strong launch pipeline worth over INR 480bn. Management highlighted that 

AI-driven demand concerns may be overdone, citing GCC strength, and 

attributed NCR's FY26 dip entirely to launch slippages, expressing confidence 

in a recovery to above INR 100bn in FY27; pricing was characterised as rational 

across markets. With a strong balance sheet, prudent capital discipline, and no 

near-term equity dilution planned, GPL intends to deliver 20% RoE from FY28, 

led by strong execution, rising share of better margins projects moving into 

revenue recognition and margin accretion from premium launches. 

Construction cost inflation of 5-6% is seen as manageable via modest price 

hikes and forward contracts, with construction spending expected to sustain 

double-digit growth. Given robust presales outperformance, new launches, and 

stable underlying demand, we believe that GPL has all triggers in place for a 

rerating. We maintain BUY with an increased TP of INR 2,194/sh (building in 

NAV growth premium of 15% as accelerating monetization, rising FCF 

visibility, and a clear path to 20% RoE by FY28 warrant a structural rerating).  

▪ Q4FY26 financial highlights: Revenue came in at INR 34.5bn (+63.2%/+6x 

YoY/QoQ, a miss by 13.3%). EBITDA: INR 5.2bn (vs INR +1.1bn/-1.8bn 

Q4FY25/Q3FY26) against an estimated EBITDA of INR 4bn. APAT: INR 6.4bn 

(+71.1%/+149.2% YoY/QoQ, a beat of 60%).  

▪ Strong demand drives presales momentum: Presales for Q4FY26 stood at 

INR 101.6bn (+20.7%/flat YoY/QoQ), with a booking area of 7.3msf (-

2.9%/+13.5% YoY/QoQ). This was led by strong demand in some key new 

project launches, largely led by Godrej Aveline at Bengaluru (INR 16bn), 

followed by Noida and MMR launch. For FY27, GPL has guided a target of 

c.15% presales growth on the back of robust launches planned for the next 

fiscal, which spans across cities like NCR (Gurugram, Ashok Vihar Delhi), 

Mumbai (Bandra, Worli, Vikhroli), Bengaluru, Hyderabad, Pune, and several 

other.  

▪ Strong collection helped lower debt: GPL net debt decreased to INR 64.1bn 

(vs INR 68.7bn QoQ) and net D/E fell to 0.33x vs 0.37x QoQ. In FY26, GPL 

added 18 new projects with a saleable area of 33.3msf and a GDV of INR 421bn 

(achieving >2x of INR 200bn targeted for FY26). 

 Consolidated financial summary (INR mn) 
YE March  4QFY26 4QFY25 YoY (%) 3QFY26 QoQ (%) FY25 FY26 FY27E FY28E 

Net Sales 34,581 21,217 63 4,984 594 49,228 51,314 64,143 88,517 

EBITDA 5,222 1,100 375 (1,827) (386) 444 -4,166 3,145 11,504 

APAT 6,459 3,784 71 2,597 149 13,798 18,407 20,144 25,388 

Diluted EPS (Rs) 21.5 12.6 70.7 8.6 149 45.8 61.1 66.9 84.3 

P/E (x)      36.7 27.5 25.1 19.9 

EV / EBITDA (x)      1,217.0 (129.5) 158.0 39.8 

RoE (%)      9.9 9.8 8.2 7.4 

Source: Company, HSIE Research 

Change in Estimates (INR mn) 
Particulars FY27E FY28E 

New Old Chg. (%) New Old Chg. (%) 

Revenues 64,143 70,766 (9) 88,517 91,996 (4) 

EBITDA 3,145 1,929 63 11,504 12,119 (5) 

EBITDA (%) 4.9 2.7 218 13.0 13.2 (18) 

APAT 20,144 11,859 69.9 25,388 18,033 40.8 

Source: Company, HSIE Research   

BUY 

CMP (as on 4 May 2026) INR 1,900 

Target Price INR 2,194 

NIFTY 24,119 

 

KEY 

CHANGES 
OLD NEW 

Rating BUY  BUY 

Price Target INR 2,008 INR 2,194 

EPS Change % 
FY27E FY28E 

69.9 40.8 

 

KEY STOCK DATA 

Bloomberg code GPL IN 

No. of Shares (mn) 301 

MCap (INR bn) / ($ mn) 572/6,018 

6m avg traded value (INR mn) 2,005 

52 Week high / low            INR 2,507/1,434 

 

STOCK PERFORMANCE (%) 

 3M 6M 12M 

Absolute (%) 11.0 (17.2) (15.5) 

Relative (%) 18.8 (9.7) (11.5) 

 

SHAREHOLDING PATTERN (%) 

 Dec-25 Mar-26 

Promoters 47.17 51.66 

FIs & Local MFs 10.78 8.19 

FPIs 28.15 26.17 

Public & Others 13.92 13.98 

Pledged Shares - - 

Source: BSE   
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Ather Energy 
Key inflection point beyond the near-term RM pressure 
While the current volume inflection is being led by dealership expansion, the 

next inflection from FY28 will be led by portfolio expansion via its upcoming 

low-cost EL platform, which will also add more affordable models to the 

portfolio and help expand the addressable market. However, there is likely to 

be some pressure on the gross margin over the next couple of quarters, given 

the uncertain geopolitical situation. Having said that, it continues to impress 

with its capability to enhance its products via R&D, scale volumes, and increase 

market share along with margin improvement (that too without PLI). We value 

the company at 6.0x EV/sales for a TP of INR1,058; maintain BUY. It continues 

to be our top pick. 

▪ Quarterly performance: EBITDA margin at -5.9% improved by 1,958bps YoY 

and 163bps QoQ, was a beat to our estimate of -7.0%, though in line to 

Bloomberg consensus estimate of -5.8%. EBITDA margin improvement was 

also driven by operating leverage and increase in non-vehicle revenue 

contribution. Gross margin came in at 23.0%, improving 636bps YoY and 

101bps QoQ, despite rising commodity costs, as management took pre-

emptive steps to secure supply, and was also aided via value engineering. It 

has expanded the total store count by 100 stores over Q4FY26 to 700 stores. A 

reasonable part of the store expansion has come from the Middle India region: 

Gujarat, Maharashtra, Madhya Pradesh, Chhattisgarh, and Odisha. 

▪ Update on the upcoming EL platform: It indicated that the product launch 

on the new EL platform is expected during the key festive season around the 

Diwali of 2026. Bulk of the production will follow at the new plant in 

Sambhajinagar from FY28. It indicated that the EL platform would have a 

better cost structure, also aided by new technologies: charge drive controller 

(reducing the size of the charger), larger wheel sets, AEBS (which mimics the 

ABS like braking experience at a fraction of the cost), replacing aluminium 

frame with steel frame, and a much simple transmission system.  

▪ Update on the new plant: The new plant is being set up with a planned 

capacity of 1mn units p.a., with the phase 1 capacity of 0.5mn units expected 

to commence operations by the end of Q3FY27. The plant is also more 

vertically integrated, and includes processes like battery pack assembly, 

transmission assembly, painting, electronics assembly, etc. It would also help 

reduce logistic cost in catering to customers in middle and north India.  

▪ RM inflation headwinds looming: Management highlighted that since the 

commodity prices are continuing to rise, there would be pressure on the gross 

margin in the coming quarters, though which it believes to be only transient. 

While it has already taken a price hike of INR 1-1.5k in Q4 and another INR 

2.5k in April 2026, it is seeking to take another hike over the next few months. 

Quarterly/Annual financial summary   
YE Mar (INR 

mn) 
4QFY26 4QFY25 YoY (%) 3QFY26 QoQ (%) FY26 FY27E FY28E 

Net Sales  11,747   6,761   73.7   9,536   23.2   36,718   49,061   66,063  

EBITDA  -696   -1,724   NA   -720   NA   -4,084   -2,834   2,081  

EBITDA %  -5.9   -25.5  1958bps   -7.6   163bps   -11.1   -5.8   3.1  

APAT  -1,002   -2,344   NA   -796   NA  -5,121   -4,486   -353  

EPS (INR)  -2.6   -6.3   NA   -2.2   NA   -13.4   -11.7   -0.9  

EV/Sales (x)       9.5   7.2   5.3  

Source: Company, HSIE Research   

BUY 

CMP (as on 4 May 2026) INR 934 

Target Price INR 1,058 

NIFTY 24,119 

 

KEY 

CHANGES 
OLD NEW 

Rating BUY BUY 

Price Target INR 1,033 INR 1,058 

Revenue % 
FY27E FY28E 

+2.2% +4.3% 

 

KEY STOCK DATA 

Bloomberg code ATHERENE IN 

No. of Shares (mn) 383 

MCap (INR bn) / ($ mn) 357/3,759 

6m avg traded value (INR mn) 2,682 

52 Week high / low            INR 971/287 

 

STOCK PERFORMANCE (%) 

 3M 6M 12M 

Absolute (%) 34.2 40.0 - 

Relative (%) 42.0 47.4 - 

 

SHAREHOLDING PATTERN (%) 

 Dec-25 Dec-25 

Promoters 40.86 40.77 

FIs & Local MFs 28.10 28.98 

FPIs 17.46 17.22 

Public & Others 13.58 13.03 

Pledged Shares - - 

Source : BSE   

Pledged shares as % of total shares 
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CDSL 
Weak quarter; investing in technology 
CDSL reported a weak quarter, with revenue declining 13.6% QoQ, below 

estimates, and PAT at INR 0.80bn versus INR 1.18bn expected, driven by a 

sharp 71.2% sequential fall in IPO/corporate action revenue and a 1.7% QoQ 

dip in transaction revenue. EBITDA margin contracted to 44.4%, from 52.9% in 

Q3 due to operating deleverage and elevated technology spends, which rose 

41% YoY in Q4 and have grown at a 52% CAGR over the past five years to 

support infrastructure upgrades (cyber security, disaster recovery etc.), 

regulatory compliance, and future capacity. Demat account additions were 

broadly stable at 7.4mn in Q4 (vs 7.6mn last quarter), with CDSL retaining 

leadership at 80.2% market share and 86% incremental share. CDSL growth will 

be supported by growth in annuity revenue, e-voting, e-CAS alongside an 

expected recovery in transactions revenue. The annual issuer charges (annuity 

revenue) will witness reset in Q1FY27E, with ~20-25% YoY growth in the 

number of folios. We cut our revenue estimates by ~5% for FY27E/FY28E to 

reflect weaker IPO/corporate action revenue and slower market-linked growth 

and reduce EPS by ~7-8% due to higher technology investments, though we still 

expect revenue/EPS CAGRs of 16%/19% over FY26–28E. We maintain ADD 

with a TP of INR 1,300, valuing the stock at 42x Mar’28E EPS, with CDSL 

currently trading at 48x/40x FY27/28E EPS. 

▪ Q4FY26 highlights: CDSL revenue was down 13.6% QoQ albeit up 17.1% 

YoY. Total revenue of INR 2.63bn was lower vs our estimate of INR 2.92bn, 

due to 71.2% QoQ decline in IPO revenue along with a 1.7% QoQ decline in 

transaction revenue. This impact was partly offset by e-voting, CAS income, 

and annual issuer charges, which increased 2.1/0.9% QoQ. On the cost side, 

employee cost decreased by 11.1% QoQ while technology expenses and 

operating expenses increased by 12.0/3.5% QoQ. CDSL's EBITDA margin 

contracted sharply by 849/431bps QoQ/YoY to 44.4% because of the increased 

tech spending and fall in revenue. Other income fell sharply by 81.1% QoQ 

due to M2M impact and stood at INR 0.06bn. ETR for the quarter stood at 

22.4% vs 22.5% in Q3FY26 and APAT stood INR 0.80bn, down 39.8% QoQ. 

▪ Outlook: We expect revenue growth of +15/17% and an EBITDA margin of 

51.5/53.2 for FY27/28E. The 16% CAGR over FY26-28E assumes 27/6/-5/17/14% 

CAGRs in annual issuer charges/transaction/IPO & corporate action/online 

data charges/e-CAS & e-voting revenue. Core PAT CAGR over FY26-28E is at 

+17%. 

Quarterly financial summary 
YE March 

(INR mn) 

4Q 

FY26 

4Q 

FY25 

YoY 

(%) 

3Q 

FY26 

QoQ 

(%) 
FY23 FY24 FY25 FY26 FY27E FY28E 

Net Revenues 2,628  2,244  17.1  3,044  (13.6) 5,551 8,123 10,822 11,449 13,180 15,390 

EBITDA 1,168  1,094  6.7  1,610  (27.5) 3,233 4,894 6,243 5,858 6,783 8,188 

APAT 802  1,003  (20.0) 1,333  (39.8) 2,759 4,191 5,266 4,561 5,401 6,471 

Diluted EPS (INR) 3.8 4.8 (20.0) 6.4 (39.8) 13.2 20.1 25.2 21.8 25.8 31.0 

P/E (x)        49.3 56.9 48.1 40.1 

EV / EBITDA (x)             39.1 41.6 35.6 29.1 

RoE (%)      23.9 31.3 32.7 24.5 26.1 28.1 

Cash/Mcap (%)           3.4 3.7 4.7 4.6 5.4 6.2 

Source: Company, HSIE Research, Consolidated Financials 

Change in estimates 

INR Mn 
FY27E  

Old 

FY27E 

Revised 
Change % 

FY28E 

 Old 

FY28E 

Revised 
Change % 

Revenue 13,874 13,180 -5.0 16,138 15,390 -4.6 

EBITDA 7,241 6,783 -6.3 8,740 8,188 -6.3 

EBITDA margin (%) 52.2 51.5 -73bps 54.2 53.2 -95bps 

APAT 5,832 5,401 -7.4 7,021 6,471 -7.8 

EPS (INR) 27.9 25.8 -7.4 33.6 31.0 -7.8 

Source: Company, HSIE Research 

ADD 

CMP (as on 4 May 2026) INR 1,238 

Target Price INR 1,300 

NIFTY 24,119 

 

KEY 

CHANGES 
OLD NEW 

Rating ADD ADD 

Price Target INR 1,400 INR 1,300 

EPS % 
FY27E FY28E 

-7.4% -7.8% 

 

KEY STOCK DATA 

Bloomberg code CDSL IN 

No. of Shares (mn) 209 

MCap (INR bn) / ($ mn) 259/2,722 

6m avg traded value (INR mn) 2,581 

52 Week high / low            INR 1,829/1,116 

 

STOCK PERFORMANCE (%) 

 3M 6M 12M 

Absolute (%) (9.4) (19.5) (6.8) 

Relative (%) (1.6) (12.1) (2.8) 

 

SHAREHOLDING PATTERN (%) 

 Dec-25 Mar-26 

Promoters 15.00 15.00 

FIs & Local MFs 15.12 14.42 

FPIs 12.40 11.36 

Public & Others 57.49 59.22 

Pledged Shares 0.00 0.00 

Source : NSE   

Pledged shares as % of total shares 
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Rating Criteria   

BUY: >+15% return potential 

ADD: +5% to +15% return potential 

REDUCE: -10% to +5% return potential 

SELL:   > 10% Downside return potential 

 

 

 

Disclosure:  
Analyst Company Covered Qualification Any holding in the stock 

Deepak Shinde Aditya Birla Capital  NO 

Deepak Shinde Cholamandalam Investment and Finance Company PGDM YES 

Krishnan ASV 
Cholamandalam Investment and Finance Company, Aditya 

Birla Capital 
PGDM NO 

Ayush Pandit 
Cholamandalam Investment and Finance Company, Aditya 

Birla Capital 
CA NO 

Shobhit Sharma Aditya Birla Capital CA NO 

Rajesh Ravi Ambuja Cement MBA NO 

Keshav Lahoti Ambuja Cement CA, CFA NO 

Riddhi Shah Ambuja Cement MBA NO 

Mahesh Nagda Ambuja Cement CA NO 

Parikshit Kandpal Godrej Properties CFA NO 

Aditya Sahu Godrej Properties MBA NO 

Jay Shah Godrej Properties CA NO 

Hitesh Thakurani Ather Energy MBA NO 

Shubhangi Kejriwal Ather Energy MSc NO 

Amit Chandra CDSL MBA NO 

Arjun Savla CDSL CA NO 
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