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SBI Life Insurance: SBILIFE delivered APE and VNB growth of 13%/14% YoY
respectively in FY26, marginally below our estimates. Geopolitical headwinds
seem to have weighed on business momentum during Mar-26. VNB margins
were broadly in line with expectations, driven by increased contribution from
the NPAR segment (FY26: 26.3%; IMFY26: 25.2%). However, margins faced a
~150bps drag due to GST input tax credit (ITC) unavailability for FY26.
SBILIFE continued to report best-in-class operating ROEV of ~20%, with
consistently favorable experience. SBILIFE continues to reduce its ULIP
dependence, with ULIP share declining 345bps YoY to ~66% in FY26. We
revise our APE/VNB growth estimates to build in 14%/15% CAGR during
FY26-FY28E. Our high conviction BUY is anchored on three moats: (a)
exclusive access to SBI's massive distribution network with significant under-
penetration; (b) scope for improvement in margin-accretive traditional mix;
and (c) cost leadership (excl. renewal commission)/APE ratio among peers
(FY26: 38.3%; FY25: 33%). We maintain BUY with a TP of INR2,400 (implied
2.1x Mar-28E EV), implying >60% premium over IPRULIFE.

Trent: Trent’s standalone revenue grew 20.2% YoY to INR 49.4bn, primarily
led by new store additions as LFL growth for Q4FY26 and FY26 remained in
low single digits. While consumer sentiment was stable at the start of 4,
geopolitical concerns and macroeconomic uncertainties could lead to cautious
discretionary spending, potential rise in cost of living, and inflationary
pressure on select raw materials going forward. Trent added 22/109 (net)
stores of Westside/Zudio respectively in Q4FY26. Its grocery format Star grew
by ~6% YoY in Q4. Margins continue to beat expectations — GM expanded by
171bps YoY to 44.3% (HSIE: 43.3%), while Pre-IND AS EBITM improved
~180bps YoY to 11.5% in Q4, potentially due to favorable revenue mix and
operational efficiencies. APAT grew 30% YoY to INR 4.5bn (HSIE: INR3.6bn).
The company intends to raise INR25bn to (1) upgrade existing stores, (2)
incubate new brands/categories/geographies, (3) expand and automate
supply chain/warehouse capacity, (4) scale automation initiatives, and (5)
accelerate Star’s expansion. We have revised our FY27/28 APAT estimates by
-1/+1% respectively; however, we downgrade the stock to ADD with an
SOTP-based TP of INR 4,500 (including ~57x FY28 adj. P/E for standalone
business and 2x FY28 EV/sales for Star), as the upside is now limited post a
>30% rally since our last upgrade a month ago.

Tech Mahindra: Tech Mahindra (TechM) delivered better-than-expected Q4,
posting 0.6% QoQ CC revenue growth fueled by robust performances in BFSI
(+8.1% QoQ) and Communications (+1.8% QoQ). The communication vertical
saw a notable spending recovery from its largest US client, complemented by
double-digit growth at Comviva (seasonality). Manufacturing remained flat
QoQ, while strength in aerospace was offset by softer US auto. BFSI is
building momentum through specialized platforms in asset & wealth
management and insurance vertical. Margin expansion persisted, with Q4
improving by 70 bps to 13.8%, driving full-year growth of 290 bps YoY to
12.6%. FY26 stood out as a milestone year, featuring the highest-ever deal
wins at USD 3.8 bn (+41.6% YoY), including two mega deals. TechM also
secured a five-year strategic partnership with Orange Business focused on Al,
automation, secure digital platforms, cloud, cybersecurity, and scalable
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solutions. Having invested consistently in Al-led offerings across service
lines—moving from experimentation to scaled execution —management eyes
deal ramp-ups and deeper client ties to build on two years of progress. Target
is to deliver better than industry growth rate with 15% EBIT margin in FY27E.
Estimates remain unchanged, we maintain ADD with a target price of INR
1,510, based on 17x FY28E EPS.

= Havells India: Revenue came in at INR 66.88bn, up 2% YoY, despite a 19%
YoY decline in the Lloyd segment due to a high base. Growth was driven by
cables (up 14% YoY) and others (up 49% YoY), while switchgears and lighting
& fixtures posted modest growth of 6% and 1%, respectively; the electrical
consumer durables segment declined 2% YoY. EBITDAM declined by 80bps
YoY to 10.9% owing to lower gross margins, leading EBITDA decline of 4%
YoY, while APAT remained flat YoY (adjusted for Goldi exceptional income).
Demand for summer-focused products remained muted in the first half of
April, post which it has picked up. Considering the weak Q4 performance, we
cut our FY27/28E revenue estimates by 2-3% and EBITDA and APAT
estimates by 3-4%. In light of the subdued Q4 performance and the
challenging cost environment, we downgrade our rating from Buy to ADD,
with a lower target price of INR 1,470/share, valuing the stock at 45x Mar'28
EPS.

s L&T Technology Services: L&T Technology Services (LTTS) posted a muted
Q4FY26, with revenue declining 1.1% QoQ in CC terms, missing expectations
primarily due to a 6.3% QoQ drop in the tech vertical amid ongoing business
restructurings, including the divestment of its SWC business. Management
launched Lakshya 31, a bold five-year strategic roadmap to pivot towards
high-value "Engineering Intelligence," anchored by six key technology bets:
(1) Software-Defined Mobility, (2) Plant Build-out and Modernization, (3)
Energy and Industrial Automation, (4) Digital Manufacturing, (5) NexGen
Compute and Al Infra, and (6) Software Platforms in EI and MedTech.
Currently, these areas contribute less than 50% of revenue, but LTTS targets
over 70% within five years. Over the Lakshya 31 horizon, the company aims
for 13-15% USD revenue CAGR (mostly organic, supplemented by tuck-in
M&A) and EBIT margins of 16-17%. Near-term, it has accelerated margin
goals to mid-16% EBIT by Q4FY27E (ahead of prior guidance), powered by
operational efficiencies, Al-led delivery and a richer segment mix
(sustainability ~36% of revenue). Growth is expected to outpace the industry
in FY27E, resuming across Mobility, Sustainability, and Tech segments from
Q1FY27E post-portfolio rationalization and SWC divestment. We maintain
estimates and have an ADD rating on LTTS with TP of INR 3,520, based on
20x Mar-28E EPS.
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SBI Life Insurance

Margins resilient; overall guidance maintained

SBILIFE delivered APE and VNB growth of 13%/14% YoY respectively in FY26,
marginally below our estimates. Geopolitical headwinds seem to have weighed
on business momentum during Mar-26. VNB margins were broadly in line with
expectations, driven by increased contribution from the NPAR segment (FY26:
26.3%; 9IMFY26: 25.2%). However, margins faced a ~150bps drag due to GST
input tax credit (ITC) unavailability for FY26. SBILIFE continued to report best-
in-class operating ROEV of ~20%, with consistently favorable experience.
SBILIFE continues to reduce its ULIP dependence, with ULIP share declining
345bps YoY to ~66% in FY26. We revise our APE/VNB growth estimates to build
in 14%/15% CAGR during FY26-FY28E. Our high conviction BUY is anchored
on three moats: (a) exclusive access to SBI’s massive distribution network with
significant under-penetration; (b) scope for improvement in margin-accretive
traditional mix; and (c) cost leadership (excl. renewal commission)/APE ratio
among peers (FY26: 38.3%; FY25: 33%). We maintain BUY with a TP of INR2,400
(implied 2.1x Mar-28E EV), implying >60% premium over IPRULIFE.
= Growth moderates; improvement in product mix: Individual APE growth
moderated to 8% in Q4FY26 (IMFY26: +15%), driven by banca channel, which
de-grew by -4% (IMFY26: +16%). The product mix within banca improved,
with the non-ULIP share rising to 29% in FY26 (FY25: 26%), driven by higher
PAR. We view the shift towards PAR products as more achievable in the near-
term relative to non-PAR guaranteed products. The management has guided
for product intervention in deferred annuity segment in FY27E; accordingly,
we factor in a mid-single digit mix for the annuity segment, going forward.
=  GST ITC cost and one-time wage costs dent margins: VNB margins were
impacted by GST ITC costs (~1.5% impact), along with a one-time ~40bps drag
from implementation of new labor codes. The management guided the impact
from GST ITC for FY27E is likely to be mitigated by continued improvement
in product mix towards non-ULIPs. We believe SBILIFE is likely to report
VNB margins towards the higher end of its guidance of 26-28%.
® Banca to dictate growth in non-SBIN channels: SBIN contributes ~2/3¢ of
SBILIFE's individual business and has grown at a 3-year CAGR of 11%, below
its individual APE CAGR of 13%. Media reports quote the DFS Secretary
suggesting banks should function as open distribution platforms rather than
exclusively promoting group entity products, which will place higher burden
on non-SBIN channels (3-year CAGR of 17%), to sustain this growth rate.
Financial summary

(INR bn) FY26 FY25 % chg  9MFY26 FY27E FY28E
NBP 4255 355.8 19.6% 313.3 476.8 529.9
APE 242.7 214.2 13.3% 185.2 275.8 313.1
VNB 66.7 59.5 12.1% 504 76.8 89.6
VNB margin (%) 27.5 27.8 -30bps 27.2 27.8% 28.6%
EV 807.7 702.2 15.0% 973.4 1,139.7
P/EV (x) 23 2.7 1.9 1.7
P/VNB (x) 17.8 22.0 14.1 10.2
Operating ROEV % 19.8% 20.2% 17.7% 17.4%
Change in estimates
(INR bn) FY27E FY28E

New old % chg New oid % chg
APE 275.8 285.4 -3.4% 313.1 328.8 -4.8%
VNB 76.8 78.9 2.7% 89.6 92.5 -3.1%
VNB Margin (%) 27.8 27.6 18bps 28.6 28.1 49bps
EV 973.4 967.0 0.7% 1,139.7 1,134.7 0.4%

BUY

CMP (as on 22 Apr 2026) INR 1,885

Target Price INR 2,400
NIFTY 24,378
IéIE{TANGES OLD NEW
Rating BUY BUY
Price Target INR 2,400 INR 2,400
FY27E FY28E
VNB %
-2.7% -3.1%
KEY STOCK DATA
Bloomberg code SBILIFE IN
No. of Shares (mn) 1,003
MCap (INR bn) / ($ mn) 1,891/20,156

6m avg traded value (INR mn) 2,080

52 Week high / low INR 2,133/1,601

STOCK PERFORMANCE (%)
3M 6M  12M
Absolute (%) 68) 24 164

Relative (%) 2) 94 178

SHAREHOLDING PATTERN (%)

Dec-25 Mar-26

Source: Company, HSIE Research

Promoters 55.3 55.3
FIs & Local MFs 18.7 19.1
FPIs 21.9 21.5
Public & Others 41 4.0
Pledged Shares Nil Nil
Source : BSE

Krishnan ASV

venkata.krishnan@hdfcsec.com
+91-22-6171-7314

Shobhit Sharma
shobhit.sharma@hdfcsec.com
+91-22-6171-7341
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Trent

Margin surprise continues; valuation limits upside

Trent’s standalone revenue grew 20.2% YoY to INR 49.4bn, primarily led by new
store additions as LFL growth for Q4FY26 and FY26 remained in low single digits.
While consumer sentiment was stable at the start of Q4, geopolitical concerns and
macroeconomic uncertainties could lead to cautious discretionary spending,
potential rise in cost of living, and inflationary pressure on select raw materials
going forward. Trent added 22/109 (net) stores of Westside/Zudio respectively in
Q4FY26. Its grocery format Star grew by ~6% YoY in Q4. Margins continue to beat
expectations - GM expanded by 171bps YoY to 44.3% (HSIE: 43.3%), while Pre-IND
AS EBITM improved ~180bps YoY to 11.5% in Q4, potentially due to favorable
revenue mix and operational efficiencies. APAT grew 30% YoY to INR 4.5bn (HSIE:
INR3.6bn). The company intends to raise INR25bn to (1) upgrade existing stores, (2)
incubate new brands/categories/geographies, (3) expand and automate supply
chain/warehouse capacity, (4) scale automation initiatives, and (5) accelerate Star’s
expansion. We have revised our FY27/28 APAT estimates by -1/+1% respectively;
however, we downgrade the stock to ADD with an SOTP-based TP of INR 4,500
(including ~57x FY28 adj. P/E for standalone business and 2x FY28 EV/sales for Star),
as the upside is now limited post a >30% rally since our last upgrade a month ago.
® Q4FY26 highlights: Standalone revenue grew by 20.2% YoY to INR 49.4bn.
Growth was primarily led by new store additions as LFL growth for Q4FY26 and
FY26 was in low single digits. Westside/Zudio added 22/109 stores in Q4FY26,
taking their total store count to 300/963 respectively. Zudio's expansion was
particularly back-ended in FY26, with over 80% of new stores launched in Tier 2/3
cities and peripheral micro-markets. Westside’s online revenue grew 25% YoY,
contributing over 6% to Westside’s revenue. Star revenue grew by 5.9% YoY to
INR 8.5bn. Staples/FMCG/Fresh/GM&A grew by ~10/1/12/2% YoY in Q4FY26.
Standalone GM improved by 171bps YoY to 44.3% (HSIE: 43.3%), potentially due
to favorable revenue mix from Westside. Consequently, EBITDAM expanded by
263bps YoY to 18.6% (HSIE: 16.6%) as investments in technology and automation
across the value chain enabled the company to optimize costs. Operating EBIT
margin (Pre-IND AS 116) improved to 11.5% in Q4FY26 vs 9.7% in Q4FY25. APAT
grew 30% YoY to INR 4.5bn (HSIE: INR 3.6bn). Core WC days improved from 25
days in FY25 to 21 days in FY26. FY26 capex stood at INR14.9bn, while FCFF stood
at INR11.4bn.
® OQutlook: Trent remains a stellar business, supported by healthy future
operational KPIs. However, following a >30% rally since our last upgrade a
month ago, the upside is now limited; hence, we downgrade the stock to ADD
with an SOTP-based TP of INR 4,500 (including ~57x FY28 adj. P/E for standalone
business and 2x FY28 EV/sales for Star).
Quarterly financial summary (standalone)

ADD

CMP (as on 22 Apr 2026) INR 4,435

Target Price INR 4,500
NIFTY 24,378
KEY
CHANGES OLDb NEW
Rating BUY ADD
Price Target INR 4,300 INR 4,500

FY27E FY28E
APAT %

-0.8 +1.0

KEY STOCK DATA
Bloomberg code TRENT IN
No. of Shares (mn) 355

MCap (INR bn) / ($ mn) 1,576/16,806
6m avg traded value (INR mn) 4,349

52 Week high / low INR 7,261/3,276

STOCK PERFORMANCE (%)
3M 6M 12M
Absolute (%) 166 (74) (16.7)

Relative (%) 212 (04) (15.3)

(INR mn) Q4FY26 Q4FY25 YoY (%) Q3FY26 QoQ (%) FY24  FY25  FY26| FY27E FY28E
Net Revenue 49,366 41,061 20.2 52,595 (6.1) 1,19,266 1,66,681 1,97,014|2,44,530 2,82,136
EBITDA 9190 6,564 40.0 10,734 (14.4) 13,957 21,253 26,079 33,439 38,600
APAT 4,548 3,499 300 6,655 (31.7) 10,298 15,848 19,936| 22,923 27,120
EPS (Rs) 12.8 9.8 30.0 18.0 (28.9) 29.0 44.6 56.1 64.5 76.3
P/E (x) 153.1 99.5 80.1 68.8 58.1
EV/EBITDA (x) 112.6 73.9 60.3 46.2 39.2
Core RoCE(%) 16.7 31.8 27.7 27.0 30.1

Source: Company, HSIE Research, Standalone Financials
Change in estimates

FY27E FY28E

(INR mn)

New Old Change(%) New Old Change(%)
Revenue 2,44,530 2,44,122 0.2 2,82,136 2,82,526 (0.1)
EBITDA (Pre-IND-AS 116)* 33,439 32,924 1.6 38,600 37,981 1.6
EBITDA margin (%)* 13.7 13.5 19 bps 13.7 13.4 24 bps
APAT 22,923 23,108 (0.8) 27,120 26,851 1.0
APATM (%) 94 9.5 (9 bps) 9.6 9.5 11 bps

Source: Company, HSIE Research

SHAREHOLDING PATTERN (%)

Dec-25 Mar-26

Promoters 37.01 37.01
FIs & Local MFs 21.50 22.37
FPIs 15.62 15.59
Public & Others 25.87 25.03
Pledged Shares 0 0
Source : BSE

Pledged shares as % of total shares

Jay Gandhi
jay.gandhi @hdfcsec.com
+91-22-6171-7320

Vedant Mulik
vedant.mulik@hdfcsec.com
+91-22-6171-7348
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Tech Mahindra

Strong deal bookings; margin expansion on track

Tech Mahindra (TechM) delivered better-than-expected Q4, posting 0.6% QoQ
CC revenue growth fueled by robust performances in BFSI (+8.1% QoQ) and
Communications (+1.8% QoQ). The communication vertical saw a notable
spending recovery from its largest US client, complemented by double-digit
growth at Comviva (seasonality). Manufacturing remained flat QoQ, while
strength in aerospace was offset by softer US auto. BFSI is building momentum
through specialized platforms in asset & wealth management and insurance
vertical. Margin expansion persisted, with Q4 improving by 70 bps to 13.8%,
driving full-year growth of 290 bps YoY to 12.6%. FY26 stood out as a milestone
year, featuring the highest-ever deal wins at USD 3.8 bn (+41.6% YoY),
including two mega deals. TechM also secured a five-year strategic partnership
with Orange Business focused on Al, automation, secure digital platforms,
cloud, cybersecurity, and scalable solutions. Having invested consistently in
Al-led offerings across service lines—moving from experimentation to scaled
execution—management eyes deal ramp-ups and deeper client ties to build on
two years of progress. Target is to deliver better than industry growth rate with
15% EBIT margin in FY27E. Estimates remain unchanged, we maintain ADD
with a target price of INR 1,510, based on 17x FY28E EPS.

"  Q4FY26 highlights: (1) TECHM's revenue came in at USD 1,625mn (vs HSIE USD
1,610mn), up 0.6% QoQ CC, led by a 1% increase in service revenue and 0.4%
increase in the BPO revenue. (2) Communications (33% of revenue) grew 1.7%
QoQ, while manufacturing (18% of revenue) declined 0.2% QoQ. BFSI (17% of
revenue) revenue improved 8.1% QoQ. (3) Among the geographies, growth was
led by RoW (+3.1% QoQ), followed by Europe (+2.5% QoQ), while Americas
declined by 0.9% QoQ in the quarter. (4) New deal wins declined 2.1% QoQ to
USD 1,073mn, while on LTM basis, deal wins were up 41.6% YoY in FY26 to USD
3.8bn. (5) EBITM expanded 70bps QoQ to 13.8% (in line with our estimate of
13.7%), led by forex tailwinds, Comviva seasonality, and Project Fortius even as
TECHM continues to invest in Al and transitioning costs for large deal wins. (6)
Top 5 clients declined by 1.1% QoQ while top 6-10 clients improved by 4.3% QoQ.

®  Outlook: We factor growth of +6.3/6.2% for FY27/28E — implying CQGRs of 1.6%
each respectively for FY27/28E. We have built in EBITM of 15/15.9% for FY27/28E.
TECHM is trading at 19/16x FY27/28E (vs. 5Y average of 21x).

Quarterly Financial summary

YE Mar (INR bn) FY%: FY%: 1;(‘;}; FY%: Qg)/?) FY24 FY25 FY26| FY27E FY2SE
Revenue (USD mn) 1625 1549 49 1610 09 6277 6264 6385 6788 7211
Net Sales 15076 13384 12.6 14393 47 519.96 529.88 568.15| 621.10 667.01
EBIT 2084 1405 483 1892 102 3147 5138 7153 9338 105.81
APAT 1354 1188 140 1324 22 2698 4376 50.10| 68.84 78.87
Diluted EPS (INR) 153 135 140 150 22 305 494 565 776  89.0
P/E (x) 459 303 255 188 164
EV / EBITDA (x) 249 175 134| 105 92
ROE (%) 99 162 176 225 240

Source: Company, HSIE Research, Consolidated Financials

Change in Estimates

YE March (INR bn) FYéZi R:;Zi Change % FYéSIE Rel:;zzg Change %
Revenue (USD mn) 6,750 6,788 0.6 7,217 7,211 0.1)
Revenue 617.64 621.10 0.6 667.56 667.01 (0.1)
EBIT 92.52 93.38 0.9 105.66 105.81 0.1
EBIT margin (%) 15.0 15.0 6bps 15.8 159 3bps
APAT 68.85 68.84 (0.0) 79.07 78.87 (0.3)
EPS (INR) 77.7 77.6 (0.0) 89.2 89.0 (0.3)

Source: Company, HSIE Research

ADD

CMP (as on 22 Apr 2026) INR 1,463
Target Price INR 1,510
NIFTY 24,378
IC(I]EI‘;&NGES OLD NEW
Rating ADD ADD
Price Target INR 1,515 INR 1,510

FY27E FY28E
EPS %

0 -0.3

KEY STOCK DATA
Bloomberg code TECHM IN
No. of Shares (mn) 980
MCap (INR bn) / ($ mn) 1,433/15,279
6m avg traded value (INR mn) 3,275

52 Week high / low INR 1,854/1,304

STOCK PERFORMANCE (%)
3M 6M 12M
Absolute (%) (13.3) 1.0 6.3

Relative (%) 87) 80 7.6

SHAREHOLDING PATTERN (%)

Dec-25 Mar-26

Promoters 34.98 34.97
FIs & Local MFs 32.13 37.79
FPIs 23.28 17.94
Public & Others 9.59 9.30
Pledged Shares 0.00 0.00
Source : BSE

Pledged shares as % of total shares

Amit Chandra
amit.chandra@hdfcsec.com
+91-22-6171-7345

Vinesh Vala
vinesh.vala@hdfcsec.com
+91-22-6171-7332

Maitreyee Vaishampayan
maitreyee.vaishampayan@hdfcsec.com

+91-22-6171-7308

Page | 5



HSIE Results Daily

Havells India

Weak cooling segment drags performance

Revenue came in at INR 66.88bn, up 2% YoY, despite a 19% YoY decline in the
Lloyd segment due to a high base. Growth was driven by cables (up 14% YoY)
and others (up 49% YoY), while switchgears and lighting & fixtures posted
modest growth of 6% and 1%, respectively; the electrical consumer durables
segment declined 2% YoY. EBITDAM declined by 80bps YoY to 10.9% owing
to lower gross margins, leading EBITDA decline of 4% YoY, while APAT
remained flat YoY (adjusted for Goldi exceptional income). Demand for
summer-focused products remained muted in the first half of April, post which
it has picked up. Considering the weak Q4 performance, we cut our FY27/28E
revenue estimates by 2-3% and EBITDA and APAT estimates by 3-4%. In light
of the subdued Q4 performance and the challenging cost environment, we
downgrade our rating from Buy to ADD, with a lower target price of INR
1,470/share, valuing the stock at 45x Mar’28 EPS.

® Q4FY26 highlights: Revenue stood at INR 66.88bn, up 2% YoY, impacted by
19% YoY decline in Lloyd segment (Lloyd 2-year CAGR: 6%). Growth in the
cables segment (up 14% YoY) and the others segment (up 49% YoY) drove the
topline, while switchgears and lighting & fixtures delivered modest YoY
growth of 6% and 1%, respectively. In contrast, the electrical consumer
durables segment declined by 2% YoY. EBITDAM declined by 80bps YoY
(+150bps QoQ) to 10.9%, owing to lower gross margins. While employee cost
up 30bps YoY (-130bps QoQ), other expenses declined 40bps YoY (-200bps
QoQ). Consequently, EBITDA fell 4% YoY, while APAT was flat YoY,
adjusted for fair-valued exceptional Goldi income.

® Segmental highlights: The cables segment delivered strong growth, driven
primarily by power cables, while wire growth remained muted due to
channel inventory normalization and a stronger YoY base. Lighting revenues
stayed stable as LED prices stabilized. Cooling product performance was
impacted by a milder start to summer, unseasonal showers, and a strong base
last year, while other categories saw accelerated growth, driven by strong
scale-up in renewables.

® Earnings call takeaways and outlook: Demand for summer-focused products
remained muted in the first half of April, post which it has picked up.
Management expects a 200bps improvement in margins in the medium term.
The company highlighted rising inflation remains a headwind, noting that
price hikes of 5-20% (Lloyd 8-15% increase) have been implemented across
segments to offset inflationary costs. Considering the weak Q4 performance,
we cut our FY27/28E revenue estimates by 2-3% and EBITDA and APAT
estimates by 3-4%. Given the subdued Q4 performance and the challenging
cost environment, we downgrade our rating from Buy to ADD, with a lower
target price of INR 1,470/share, valuing the stock at 45x Mar’28 EPS.

Financial summary

4 4 YoY 3 o
(INR mn) FY% 6 FY%S %) FY% 6 Q(%Q) FY24 FY25 FY26| FY27E FY28E
Net Sales 66,877 65,322 24 55734 20.0 1,85,499 2,17,458 2,24,6562,56,210 2,90,231
EBITDA 7,276 7,607 (4.4) 5,240 389 18453 21,486 22,133| 25,758 29,706
APAT 5242 5223 04 3,464 51.3 12,732 14,888 15405| 17,780 20,453
EPS (INR) 8.4 8.3 0.4 55 51.3 20.3 23.7 24.6 284 32.6
P/E (x) 66.4 56.8 549 47.6 414
EV/EBITDA(x) 442 37.8 37.2 31.7 27.5
ROE (%) 18.1 18.9 17.3 17.8 18.7

ADD

CMP (as on 22 Apr 2026) INR 1,349

Target Price INR 1,470
NIFTY 24,378
KEY

CHANGES OLb NEW
Rating BUY ADD
Price Target INR 1,520 INR 1,470

FY27E FY28E
EPS revision %

-3.0 -4.0
KEY STOCK DATA
Bloomberg code HAVL IN
No. of Shares (mn) 627
MCap (INR bn) / ($ mn) 846/9,019

6m avg traded value (INR mn) 1,150

52 Week high / low INR 1,674/1,143

STOCK PERFORMANCE (%)
3M 6M 12M
Absolute (%) 28 (9.1) (19.0)

Relative (%) 74 (2.1) (1/7.6)

Source: Company, HSIE Research

SHAREHOLDING PATTERN (%)

Dec-25 Mar-26

Promoters 59.38 59.38
FIs & Local MFs 16.53 17.50
FPIs 17.96 16.93
Public & Others 6.13 6.19
Pledged Shares 0.00 0.00
Source : BSE

Pledged shares as % of total shares

Keshav Lahoti
keshav.lahoti@hdfcsec.com
+91-22-6171-7353

Rajesh Ravi
rajesh.ravi@hdfcsec.com
+91-22-6171-7352

Mahesh Nagda
mahesh.nagda@hdfcsec.com
+91-22-6171-7319

Riddhi Shah
riddhi.shah@hdfcsec.com
+91-22-6171-7359
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L&T Technology Services

Weak quarter; high growth aspirations

L&T Technology Services (LTTS) posted a muted Q4FY26, with revenue
declining 1.1% QoQ in CC terms, missing expectations primarily due to a 6.3%
QoQ drop in the tech vertical amid ongoing business restructurings, including
the divestment of its SWC business. Management launched Lakshya 31, a bold
five-year strategic roadmap to pivot towards high-value "Engineering
Intelligence," anchored by six key technology bets: (1) Software-Defined
Mobility, (2) Plant Build-out and Modernization, (3) Energy and Industrial
Automation, (4) Digital Manufacturing, (5) NexGen Compute and Al Infra, and
(6) Software Platforms in EI and MedTech. Currently, these areas contribute
less than 50% of revenue, but LTTS targets over 70% within five years. Over the
Lakshya 31 horizon, the company aims for 13-15% USD revenue CAGR (mostly
organic, supplemented by tuck-in M&A) and EBIT margins of 16-17%. Near-
term, it has accelerated margin goals to mid-16% EBIT by Q4FY27E (ahead of
prior guidance), powered by operational efficiencies, Al-led delivery and a
richer segment mix (sustainability ~36% of revenue). Growth is expected to
outpace the industry in FY27E, resuming across Mobility, Sustainability, and
Tech segments from QI1FY27E post-portfolio rationalization and SWC
divestment. We maintain estimates and have an ADD rating on LTTS with TP
of INR 3,520, based on 20x Mar-28E EPS.

®  Q4FY26 highlights: (1) LTTS posted revenue of USD 306mn, lower than our
estimates of USD 323mn, -1.1% QoQ and +0.1% YoY in CC terms. (2) The
sustainability vertical grew +1.6% QoQ, mobility was down -0.4% QoQ while hi-
tech declined -6.3% QoQ. Mobility margin improved 130bps QoQ due to healthy
deal wins and signs of recovery in the auto sector. Tech margin expanded 210bps
QoQ to 12.6%, aided by the integration of IntelliSwift and restructuring.
Sustainability margin was steady, at 28.7%. (3) LTTS recorded its sixth consecutive
quarter of USD 200mn+ large deal TCV bookings in Q4FY26, with most of the
wins in the mobility and sustainability verticals. (4) EBITM, at 15.2% (above our
estimate of 14.9%), improved 42bps QoQ, mainly led by divestment in the SWC
business, and exit from non-core portfolios in the Tech segment.

®  Outlook: We have factored in USD revenue growth of 3.1/13.4% for FY27/28E
respectively, implying a CQGR of 3.7/3.2% for the two years. EBITM is factored
in at 15.4/16.5% for FY27/28E, resulting in an EPS CAGR of 19.5% over FY25-28E.
Quarterly Financial summary

YE Mar (INR bn) FY%‘; FY%: 1;;})/ FYQZZ Q(?%Q) FY24 FY25 FY26| FY27E FY28E
Revenue (USD mn) 306 305 03 311 (17) 1164 1259 1305| 1344 1,525
Net Sales 2858 2638 83 2787 25 9647 9642 109.96| 123.01 141.03
EBIT 435 352 236 412 55 1647 1487 1590 1897 2323
APAT 356 280 271 300 187 1304 1193 1301| 1513 1856
Diluted EPS (INR) 337 265 271 284 187 1235 1131 1232| 1434 1759
P/E () 287 314 288| 248 202
EV / EBITDA (x) 182 195 178 149 121
ROE (%) 254 209 207 221 241

Source: Company, HSIE Research, Consolidated Financials

Change in Estimates

FY27E FY27E FY28E FY28E
YE March (INR bn) old Revised Change % Ofi d Revisz d Change %
Revenue (USD mn) 1,392 1,344 (3.4) 1,555 1,525 (1.9)
Revenue 127.40 123.01 (3.4) 143.82 141.03 (1.9)
EBIT 18.95 18.97 0.1 2297 2323 1.1
EBIT margin (%) 14.9 154 54bps 16.0 16.5 50bps
APAT 15.19 15.13 0.4) 18.44 18.56 0.7
EPS (INR) 143.9 143.4 (0.4) 174.7 175.9 0.7

ADD

CMP (as on 22 Apr2026)  INR 3,550
Target Price INR 3,520
NIFTY 24,378
EI]?I.YANGES OLD NEW
Rating ADD ADD
Price Target INR 3,500 INR 3,520
FY27E FY28E
EPS %
-0.4 +0.7
KEY STOCK DATA
Bloomberg code LTTSIN
No. of Shares (mn) 106
MCap (INR bn) / ($ mn) 376/4,012
6m avg traded value (INR mn) 612
52 Week high / low INR 4,747/3,010

STOCK PERFORMANCE (%)
3M  6M  12M
Absolute (%) (85) (156) (19.3)

Relative (%) (39) (86) (18.0)

Source: Company, HSIE Research

SHAREHOLDING PATTERN (%)

Dec-25 Mar-26

Promoters 73.58 73.57
FIs & Local MFs 14.57 14.64
FPIs 423 3.86
Public & Others 7.62 7.93
Pledged Shares 0.00 0.00
Source : BSE

Pledged shares as % of total shares
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Rating Criteria

BUY: >+15% return potential
ADD: +5% to +15% return potential
REDUCE: -10% to +5% return potential
SELL: > 10% Downside return potential
Disclosure:
Analyst Company Covered Qualification Any holding in the stock
Amit Chandra Tech Mahindra, L&T Technology Services MBA NO
Vinesh Vala Tech Mahindra, L&T Technology Services MBA NO
Maitreyee Vaishampayan Tech Mahindra MSc YES
Maitreyee Vaishampayan L&T Technology Services MSc NO
Krishnan ASV SBI Life Insurance PGDM NO
Shobhit Sharma SBI Life Insurance CA NO
Jay Gandhi Trent MBA NO
Vedant Mulik Trent CA NO
Keshav Lahoti Havells India CA, CFA NO
Rajesh Ravi Havells India MBA NO
Mahesh Nagda Havells India CA NO
Riddhi Shah Havells India MBA NO
Price movement
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Disclosure:

Authors and the names subscribed to this report, hereby certify that all of the views expressed in this research report
accurately reflect our views about the subject issuer(s) or securities. SEBI conducted the inspection and based on their
observations have issued advise/warning. The said observations have been complied with. We also certify that no part of
our compensation was, is, or will be directly or indirectly related to the specific recommendation(s) or view(s) in this
report.

Research Analyst or his/her relative or HDFC Securities Ltd. does not have any financial interest in the subject company.
Also Research Analyst or his relative or HDFC Securities Ltd. or its Associate may have beneficial ownership of 1% or
more in the subject company at the end of the month immediately preceding the date of publication of the Research
Report. Further Research Analyst or his relative or HDFC Securities Ltd. or its associate does have/does not have any
material conflict of interest.

HDEFC Securities Limited (HSL) is a SEBI Registered Research Analyst having registration no. INH000002475.

Disclaimer:

This report has been prepared by HDFC Securities Ltd and is solely for information of the recipient only. The report must
not be used as a singular basis of any investment decision. The views herein are of a general nature and do not consider
the risk appetite or the particular circumstances of an individual investor; readers are requested to take professional
advice before investing. This report may have been refined using Al tools to enhance clarity and readability.

Nothing in this document should be construed as investment advice. Each recipient of this document should make such
investigations as they deem necessary to arrive at an independent evaluation of an investment in securities of the
companies referred to in this document (including merits and risks) and should consult their own advisors to determine
merits and risks of such investment. The information and opinions contained herein have been compiled or arrived at,
based upon information obtained in good faith from sources believed to be reliable. Such information has not been
independently verified and no guaranty, representation of warranty, express or implied, is made as to its accuracy,
completeness or correctness. All such information and opinions are subject to change without notice. Descriptions of any
company or companies or their securities mentioned herein are not intended to be complete. HSL is not obliged to update
this report for such changes. HSL has the right to make changes and modifications at any time.

This report is not directed to, or intended for display, downloading, printing, reproducing or for distribution to or use
by, any person or entity who is a citizen or resident or located in any locality, state, country or other jurisdiction where
such distribution, publication, reproduction, availability or use would be contrary to law or regulation or what would
subject HSL or its affiliates to any registration or licensing requirement within such jurisdiction.

If this report is inadvertently sent or has reached any person in such country, especially, United States of America, the
same should be ignored and brought to the attention of the sender. This document may not be reproduced, distributed
or published in whole or in part, directly or indirectly, for any purposes or in any manner.

Foreign currencies denominated securities, wherever mentioned, are subject to exchange rate fluctuations, which could
have an adverse effect on their value or price, or the income derived from them. In addition, investors in securities such
as ADRs, the values of which are influenced by foreign currencies effectively assume currency risk. It should not be
considered to be taken as an offer to sell or a solicitation to buy any security.

This document is not, and should not, be construed as an offer or solicitation of an offer, to buy or sell any securities or
other financial instruments. This report should not be construed as an invitation or solicitation to do business with HSL.
HSL may from time to time solicit from, or perform broking, or other services for, any company mentioned in this mail
and/or its attachments.

HSL and its affiliated company(ies), their directors and employees may; (a) from time to time, have a long or short position
in, and buy or sell the securities of the company(ies) mentioned herein or (b) be engaged in any other transaction involving
such securities and earn brokerage or other compensation or act as a market maker in the financial instruments of the
company(ies) discussed herein or act as an advisor or lender/borrower to such company(ies) or may have any other
potential conflict of interests with respect to any recommendation and other related information and opinions.

HSL, its directors, analysts or employees do not take any responsibility, financial or otherwise, of the losses or the
damages sustained due to the investments made or any action taken on basis of this report, including but not restricted
to, fluctuation in the prices of shares and bonds, changes in the currency rates, diminution in the NAVs, reduction in the
dividend or income, etc.

Page | 9



HDFC 2K

securities

HSIE Results Daily

HSL and other group companies, its directors, associates, employees may have various positions in any of the stocks,
securities and financial instruments dealt in the report, or may make sell or purchase or other deals in these securities
from time to time or may deal in other securities of the companies / organizations described in this report. As regards the
associates of HSL please refer the website.

HSL or its associates might have managed or co-managed public offering of securities for the subject company or might
have been mandated by the subject company for any other assignment in the past twelve months.

HSL or its associates might have received any compensation from the companies mentioned in the report during the
period preceding twelve months from the date of this report for services in respect of managing or co-managing public
offerings, corporate finance, investment banking or merchant banking, brokerage services or other advisory service in a
merger or specific transaction in the normal course of business.

HSL or its analysts did not receive any compensation or other benefits from the companies mentioned in the report or
third party in connection with preparation of the research report. Accordingly, neither HSL nor Research Analysts have
any material conflict of interest at the time of publication of this report. Compensation of our Research Analysts is not
based on any specific merchant banking, investment banking or brokerage service transactions. HSL may have issued
other reports that are inconsistent with and reach different conclusion from the information presented in this report.
Research entity has not been engaged in market making activity for the subject company. Research analyst has not served
as an officer, director or employee of the subject company. We have not received any compensation/benefits from the
subject company or third party in connection with the Research Report.

Please note that HDFC Securities has a proprietary trading desk. This desk maintains an arm’s length distance with the
Research team and all its activities are segregated from Research activities. The proprietary desk operates independently,
potentially leading to investment decisions that may deviate from research views.

HDEFC securities Limited, I Think Techno Campus, Building - B, "Alpha", Office Floor 8, Near Kanjurmarg Station, Opp.
Crompton Greaves, Kanjurmarg (East), Mumbai 400 042 Phone: (022) 3075 3400 Fax: (022) 2496 5066

Compliance Officer: Murli V Karkera Email: complianceofficer@hdfcsec.com Phone: (022) 3045 3600

For grievance redressal contact Customer Care Team Email: customercare@hdfcsec.com Phone: (022) 3901 9400

HDEC Securities Limited, SEBI Reg. No.: NSE, BSE, MSEI, MCX: INZ000186937; AMFI Reg. No. ARN: 13549; PFRDA
Reg. No. POP: 11092018; IRDA Corporate Agent License No.: CA0062; SEBI Research Analyst Reg. No.: INH000002475;
SEBI Investment Adviser Reg. No.: INA000011538; CIN - U67120MH2000PLC152193

Investment in securities market are subject to market risks. Read all the related documents carefully before investing.
Mutual Funds Investments are subject to market risk. Please read the offer and scheme related documents carefully before
investing.

Registration granted by SEBI, membership of BASL (in case of IAs) and certification from NISM in no way guarantee
performance of the intermediary or provide any assurance of returns to investors.
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